
Sponsorship and 

Partnerships



Objectives for CCBS

• Explore new business opportunities and generate 

income through: 

o New sponsors and corporate partners

o Increase visitor footfalls

o Memberships

o Events

o Secondary spend

• Take a more coordinated and professional 

approach to reach large scale opportunities

• Provide a dedicated resource to support and 

build commercial skills at a local level



Sales Strategies

• Offer highly effective and competitively priced 

opportunities – robust sales models

• Build an attractive offer through customer targeted 

campaigns and editorial links

• Ensure we work with the correct partners reinforcing 

HCC’s key messages pitched in line with our ethos 

and priorities 

• Reinforcing key messages: i.e. health and wellbeing, 

outdoors and recreation, education, climate and 

the environment

• Ensure effective delivery to build long-term 

relationships



Sponsorable Assets 

• Sporting Activities

• Walking, cycling trails

• Canine Offering

• Nature trails

• Reading Challenges

• Children's Zones/classrooms

• Memberships, Newsletters

• Product Placements

• Activations: sampling, demonstrations, pop ups, drop ins

• Advertising and Signage

• Visibility through displays, staff uniform, equipment’s 

• Retail opportunities

• Library Card Campaign

• Online platform users

• Hampshire Book Awards

• School Residential Trips

• Electric Car Points

• Food and Drink

• Events



Corporate and 
Commercial Offering



1. Large Scale Partnerships:

Corporate Prospects include:

• Hotels

• Legal Firms

• Travel Agents

• Estate Agents

• Local supermarkets

• Insurance

Commercial Prospects include:

• Baby Brands

• Food and Drink brands

• Technology

• Pharmacy /Opticians

• Retailers

2. Local level strategy:

• Advertisement posters/screens

• Editorial links/messages

• What’s On Guide sponsorship & adverts

• Drop ins/consultancies/tables

• Exhibition spaces



Product Placements/PR Events

https://www.google.co.uk/imgres?imgurl=https%3A%2F%2Fwww.hendyeshop.co.uk%2Fekmps%2Fshops%2Ff43971%2Fimages%2F1804897-front-and-rear-velour-with-vehicle-logo-281137-p.gif&imgrefurl=https%3A%2F%2Fwww.hendyeshop.co.uk%2F1804897-front-and-rear-velour-with-vehicle-logo-281137-p.asp&docid=bdfYHhjImFY0VM&tbnid=3zIgrC051NEHdM%3A&vet=10ahUKEwifpuOIx8HkAhXSTBUIHVi6DgIQMwhUKAMwAw..i&w=250&h=250&bih=740&biw=1280&q=hendy%20ford%20logo&ved=0ahUKEwifpuOIx8HkAhXSTBUIHVi6DgIQMwhUKAMwAw&iact=mrc&uact=8
https://www.google.co.uk/imgres?imgurl=http%3A%2F%2Fwww.judgeservice.com%2Fimages%2Fcentral%2Fgroups%2Flogos%2F297.png&imgrefurl=http%3A%2F%2Fwww.judgeservice.com%2Ffr-ca%2Fcar-dealership%2Freviews%2Fgroup%2FPicador%2Bplc%2F&docid=O05paf_igCAs5M&tbnid=dPQD3awgctmo0M%3A&vet=10ahUKEwjGnpr6ycHkAhVvURUIHVODBa8QMwhFKAEwAQ..i&w=728&h=150&itg=1&bih=740&biw=1280&q=Vauxhall%20picador%20logo&ved=0ahUKEwjGnpr6ycHkAhVvURUIHVODBa8QMwhFKAEwAQ&iact=mrc&uact=8


Media Partnerships and Sponsorships

Commercial Prospects include:

• Health and Fitness brands

• Food and Drink brands

• Clothing

• Dog products

• Automotive

• DIY Stores

• Insurance



Activity links

Packages include:

• Commercial Partners

• Education 

• Corporate away days

• Team Building

• Memberships

• Themed Events

• Room Hire

Prospects include:

• Sports clothing

• Retailers

• Accessories

• Equipment

• Insurance

• Hotels

• Automotive

• Local Corporates



Integrated Marketing Campaigns

• Joint branding

• Maximum exposure and reach

• Digital Campaigns

• Core target markets

• Product testing/sampling

• Offers and memberships



Thank you

Alison Jones

Sponsorship and Partnerships Manager

BDT Marketing, Hampshire County Council

ali.jones@hants.gov.uk


